
Read this book if you dare to turn 
traditional business practices on their 
head – not only will it fire your 
imagination, it will demonstrate (through 
a substantial body of research) why you 
should consider adopting this proven 
approach to best practice in order to 
accelerate your sales.   
 
Have you ever wondered why some 
workgroups are more successful than others 
in similar situations? Why do some 
businesses expand, while others that 
appear to be in equivalent circumstances 
plateau and contract? Why do some people 
achieve while others fail? Are there certain 
behaviours and practices that lead on the 
one hand to success, growth and 
development and on the other hand to 
frustration, stagnation and decline? Do the 
top performers know things that others are 
not aware of? Do they adopt different 
approaches?  It sounds too good to be true, 
but cotoco’s Chairman, Professor Colin 
Coulson-Thomas’, new book ‘Winning 

Companies Winning People…’ shows how all 
members of a sales force can adopt winning 
behaviours; behaviours that we, at cotoco, 
incorporate into our award winning job 
support  tools. 
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Become a superstar and win more sales...  

Notes for editors: 

 

cotoco deliver practical job support tools that quickly improve job performance, used by tens of thousands of people worldwide 
resulting in increased sales, increased productivity and reduced training costs.  cotoco’s approach to sales acceleration has already 
won both national and international awards.   
Contact Don Fuller, Managing Director, Don.Fuller@cotoco.com or ring +44 (0) 870 748 1400 
 

Professor Colin Coulson-Thomas is the chairman of cotoco and has advised over 100 boards and helped over 100 entrepreneurs and 
their business development teams to build businesses. He can be contacted by Tel: + 44 (0) 870 748 1400; email: cct@cotoco.com  
 

For cover and author images, articles on the book and related research reports, and media interviews please contact Colin Coulson-
Thomas Tel: + 44 (0) 1733 361 149; Fax: + 44 (0) 1733 361 459; Mobile: 07718 921950; and email: colinct@tiscali.co.uk  

‘Winning Companies; 
Winning People, 
Making it easy for 
average performers 
to adopt winning 
behaviours’ 
by Professor 
Colin Coulson-Thomas 

(ISBN 978-1-872980-72-0); 
Price £24.95 (plus postage and packing) 
is available online from 
http://www.cotoco.com 
or all good bookshops. 


