
‘There is no question that the Sales Accelerator has contributed 
substantially to the success of our business.’       
Jeremy Cooke, Sales and Marketing Director.  
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The impact  
 
¶ Increased win rates 
¶ Increased cross and up selling 
¶ Shortened sales cycles 
¶ Lower staff induction and training costs 
¶ Less time out of the field 
 

Winning behaviours 
 
Many, if not all, companies want to grow sales. The 
sad fact is that most will waste resources (time and 
money) on fashionable things that will never make 
a noticeable difference. 
 
Through what is thought to be the largest research 
project of its type in the world, cotocoôs Chairman 
Professor Colin Coulson-Thomas has identified the 
critical success factors and winning behaviours of 
top sales people - the things that make a real 
difference. 
 
‘Winners don’t work harder or cheat. They 

approach challenges and opportunities differently.’
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Over the past 12 years cotoco have pioneered and 
refined a unique way of making it easy for sales 
people to put these winning behaviours into 
practice.   
 
cotoco is different from most consultancies. We 
don't just deliver reports, we go on to deliver 
practical job support tools that quickly improve job 
performance. These tools can be automatically 
kept up to date and their usage can be monitored 
through monthly reports. 
 
Your Sales Accelerator can take as little as 90 
days to research, design and deliver ï all uniquely 
tailored to your business. Award-winning 
technology combined with a sharp methodology 
means a fast start and rapid completion. The focus 
is unrelenting ï to accelerate your sales. 
 
The award winning Sales Accelerator is already 
used by thousands of sales people throughout the 
world in a wide range of industry sectors including: 
IT and telecommunications, the chemical industry, 
engineering and manufacturing, banking and 
financial services, pharmaceutical and healthcare. 

Testimonials 
 
Sales acceleration ï cotocoôs approach has already 
won both national and international awards: 
 
‘69% of our Channel Partners report that the Sales 
Accelerator shortened the sales cycle.’  
(Survey conducted by World Wide Channels 
organisation of a global networking company) 
 
‘We needed a way to show both our customers and 
our employees what we actually do. Not only did 
cotoco bring our technology to life, but more 
importantly the toolkit really helped us differentiate 
ourselves from the competition.’  
John Wheatley, 
Director. 
 
‘Cotocoôs toolkit has driven up sales competence in 
our channel….and made it easier to recruit new 
resellers too. It is now easy for them to see 
themselves selling ProposalGENie.’   
Jo Hilsden, 
Managing Director. 
 
‘..the sales team warmly accepted this new 
approach as it helped win business.’  
Janetta Evans, 
Director. 
 
 ‘I hope that other UK firms will use to their benefit, 
the example you have shown of using e-business to 
competitive advantage.’  
Patricia Hewitt, 
Minister, UK Government.  
 
‘Won extra orders. Sales cycle reduced by 33%. 
Pre-sales costs cut by 66%.’ 
Nathan George, 
Director.  

Delivered in 90 days 

BOOK YOUR FREE 
EXPLORATORY MEETING 

TODAY AND ACCELERATE 
YOUR SALES FOR THE 

NEXT QUARTER 
sales@cotoco.com 

 
  

SALES ACCELERATION WORKS. CAN YOU AFFORD TO MISS OUT ON THIS OPPORTUNITY? 


